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North American private equity managers have consistently outperformed the Russell 3000 as well as other 
broad equity indices over the last 20 years.¹ Key value drivers that have contributed to this outperformance 
include information asymmetry, a longer-term strategic focus, use of leverage, improved management and 
governance, and effective value creation plans. But for private equity managers to continue to achieve these 
outsized returns, they must first find the right opportunities and then be able to effectively monetize their 
investments.

In the U.S. there are approximately 17,500 private companies with annual revenue greater than $100 million, 
compared to roughly 2,600 public companies above the same revenue threshold. For every one public 
opportunity at this level, there are almost seven private opportunities. There are also more than 340,000 
private businesses with revenue between $5 and $100 million. As private markets continue to grow and evolve, 
private companies will be able to access capital with greater ease than they have historically. This, in addition 
to the disadvantages of going public, should extend the trend of companies staying private for longer. This 
sets the stage for private equity managers to continue to deliver attractive risk-adjusted returns, with a robust 
opportunity set and a number of unique investment advantages.
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A larger universe of private companies presents a more robust opportunity set for private 
equity managers 

1Pitchbook as of Q320, latest data available. Sources: Capital IQ, Forbes, and PitchBook.
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Marquette Associates, Inc. (“Marquette”) has prepared this document for exclusive use by the client or third party for which it was 
prepared. The information herein was obtained from various sources, including but not limited to third party investment managers, the 
client’s custodian(s) accounting statements, commercially available databases, and other economic and financial market data sources.

The sources of information used in this document are believed to be reliable. Marquette has not independently verified all of the information 
in this document and its accuracy cannot be guaranteed. Marquette accepts no liability for any direct or consequential losses arising from 
its use. The information provided herein is as of the date appearing in this material only and is subject to change without prior notice. Thus, 
all such information is subject to independent verification and we urge clients to compare the information set forth in this statement with 
the statements you receive directly from the custodian in order to ensure accuracy of all account information. Past performance does not 
guarantee future results and investing involves risk of loss. No graph, chart, or formula can, in and of itself, be used to determine which 
securities or investments to buy or sell. 

Forward‐looking statements, including without limitation any statement or prediction about a future event contained in this presentation, 
are based on a variety of estimates and assumptions by Marquette, including, but not limited to, estimates of future operating results, 
the value of assets, and market conditions. These estimates and assumptions, including the risk assessments and projections referenced, 
are inherently uncertain and are subject to numerous business, industry, market, regulatory, geopolitical, competitive, and financial risks 
that are outside of Marquette’s control. There can be no assurance that the assumptions made in connection with any forward‐looking 
statement will prove accurate, and actual results may differ materially. 

The inclusion of any forward‐looking statement herein should not be regarded as an indication that Marquette considers forward‐looking 
statements to be a reliable prediction of future events. The views contained herein are those of Marquette and should not be taken as 
financial advice or a recommendation to buy or sell any security. Any forecasts, figures, opinions, or investment techniques and strategies 
described are intended for informational purposes only. They are based on certain assumptions and current market conditions, and 
although accurate at the time of writing, are subject to change without prior notice. Opinions, estimates, projections, and comments on 
financial market trends constitute our judgment and are subject to change without notice. Marquette expressly disclaims all liability in 
respect to actions taken based on any or all of the information included or referenced in this document. The information is being provided 
based on the understanding that each recipient has sufficient knowledge and experience to evaluate the merits and risks of investing.

About Marquette Associates

Marquette was founded in 1986 with the sole objective of providing investment consulting at the highest caliber 
of service. Our expertise is grounded in our commitment to client service — our team aims to be a trusted partner 
and as fiduciaries, our clients’ interests and objectives are at the center of everything we do. Our approach brings 
together the real-world experience of our people and our dedication to creativity and critical thinking in order 
to empower our clients to meet their goals. For more information, please visit www.MarquetteAssociates.com.


