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In 2011, venture capitalist Marc Andreessen wrote “software is eating the world,” and added that disruptors 
were “invading and overturning established industry structures.” Private equity firms were taking notes. 
Over the past decade, technology investments have steadily grown as a percentage of the global buyout 
market. In 2021, $284 billion in technology deals were closed, accounting for 25% of total buyout deal value 
and 31% of total buyout deal count — the largest share of any sector. Of that $284 billion, software deals 
comprised $256 billion. And while capital has flooded the sector, increasing competition for these businesses 
and driving up multiples, superior performance has continued, both in terms of lower loss rates and higher 
upside of outperforming deals.

Additionally, the value creation levers being pulled by private equity firms in the technology space appear 
sustainable. According to DealEdge, in fully realized global buyout deals between 2010 and 2021 with more 
than $50 million in invested capital, 71% of the value created in technology deals (excluding software) and 55% 
in software deals was driven by EBITDA growth, relative to 44% for all other sectors. These compelling return 
characteristics are due in large part to the operating models of these businesses — asset light, scalable, with 
high margins, and, in most cases, sticky, recurring revenue.
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Sources: Bain & Company, DealEdge, and Dealogic as of January 2022. Note: Reflects global buyout deal volume. 
Deal count includes add-ons; excludes loan-to-own transactions and acquisitions of bankrupt assets; based on 
announcement date; includes announced deals that are completed or pending.

Technology deals continue to take share of the global buyout market
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Marquette Associates, Inc. (“Marquette”) has prepared this document for exclusive use by the client or third party for which it was prepared. The information 
herein was obtained from various sources, including but not limited to third party investment managers, the client’s custodian(s) accounting statements, 
commercially available databases, and other economic and financial market data sources.

The sources of information used in this document are believed to be reliable. Marquette has not independently verified all of the information in this document 
and its accuracy cannot be guaranteed. Marquette accepts no liability for any direct or consequential losses arising from its use. The information provided 
herein is as of the date appearing in this material only and is subject to change without prior notice. Thus, all such information is subject to independent 
verification and we urge clients to compare the information set forth in this statement with the statements you receive directly from the custodian in order to 
ensure accuracy of all account information. Past performance does not guarantee future results and investing involves risk of loss. No graph, chart, or formula 
can, in and of itself, be used to determine which securities or investments to buy or sell. 

Forward‐looking statements, including without limitation any statement or prediction about a future event contained in this presentation, are based on 
a variety of estimates and assumptions by Marquette, including, but not limited to, estimates of future operating results, the value of assets, and market 
conditions. These estimates and assumptions, including the risk assessments and projections referenced, are inherently uncertain and are subject to 
numerous business, industry, market, regulatory, geopolitical, competitive, and financial risks that are outside of Marquette’s control. There can be no 
assurance that the assumptions made in connection with any forward‐looking statement will prove accurate, and actual results may differ materially. 

The inclusion of any forward‐looking statement herein should not be regarded as an indication that Marquette considers forward‐looking statements to be 
a reliable prediction of future events. The views contained herein are those of Marquette and should not be taken as financial advice or a recommendation 
to buy or sell any security. Any forecasts, figures, opinions, or investment techniques and strategies described are intended for informational purposes 
only. They are based on certain assumptions and current market conditions, and although accurate at the time of writing, are subject to change without 
prior notice. Opinions, estimates, projections, and comments on financial market trends constitute our judgment and are subject to change without notice. 
Marquette expressly disclaims all liability in respect to actions taken based on any or all of the information included or referenced in this document. The 
information is being provided based on the understanding that each recipient has sufficient knowledge and experience to evaluate the merits and risks of 
investing.

About Marquette Associates

Marquette was founded in 1986 with the sole objective of providing investment consulting at the highest caliber of service. 
Our expertise is grounded in our commitment to client service — our team aims to be a trusted partner and as fiduciaries, 
our clients’ interests and objectives are at the center of everything we do. Our approach brings together the real-world 
experience of our people and our dedication to creativity and critical thinking in order to empower our clients to meet their 
goals. For more information, please visit www.MarquetteAssociates.com.

Despite the sector’s broad appeal, technology has proven to be a domain for specialists within the buyout 
market. The complexity of these business models, constant evolution in the technology landscape, and 
the need for expertise to lead these businesses at scale lends itself to investors who focus exclusively on 
the sector. LPs appear to share this sentiment, with more than $270 billion raised by technology-focused 
private equity firms in the past five years, equivalent to 13% of total global buyout capital raised during 
that time.

While technology and software stocks in the public arena have suffered over the last year-plus amid rising 
rates, private companies have not been subject to the same mark-to-market risk. The sector remains a 
driving force in innovation and economic value creation, and we expect exciting opportunities for private 
equity firms to persist.


