
“Investment fads come and go but consistency and discipline win over time.” 

As we enter our 39th year in business we want to thank you for your confidence in Marquette; it is an honor 
to serve you. Acquiring a new client is hard work but earning and sustaining trust is the greater challenge: 
Our clients demand consistency of thought, purpose, and action throughout the relationship. It’s easy to 
get distracted by the daily noise and constant barrage of media headlines, but our focus has always been 
on consistent long-term investment results rooted in rigorous investment research. Fads come and go but a 
disciplined strategy backed by a time-tested research process has been the best recipe for our clients’ success. 
In the nearly four decades since Marquette was founded, many such fads have come across the investment 
horizon but very few have proved to be accretive long-term portfolio constituents. Rather, some fueled a full-
on market crisis while others faded to small blips on the radar.

Our investment advice focuses on the most fundamental tenets of a successful investment strategy: Risk, 
quality, and cost. The strongest foundation for any investment program is a comprehensive view of portfolio 
risk. We utilize a robust asset allocation model that navigates a wide range of risk and return scenarios to help 
clients design, implement, and manage an optimal portfolio to meet their goals. From there, we identify high 
integrity (quality) investment managers that align their interests with our clients’ missions. Finally, we diligently 
monitor investment management fees and aggressively negotiate better fees for our clients. Adherence to 
these three principles will always anchor our guidance to clients. 
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Investment fads are part of the investment business and avoiding them is an important part of success

Since 1986, consistency has been Marquette’s aim. We have consistently grown our business by providing time-tested advice centered around 
three key operating principles. 
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Not surprisingly, our firm is managed around these same three pillars. We have consistently hired and developed 
exceptional talent to best serve our growing list of clients. We continue to build out every department, including 
hiring a class of new performance analysts every year, promoting from within, and developing our talent via 
mentorship and departmental training. We have steadily added to our research team to meet the diverse 
needs of our clients. Back-office staffing has regularly expanded to support growth and promote premier client 
service. Collectively, these actions allow us to deliver top-notch guidance on risk, quality, and cost against the 
backdrop of an ever-changing investment landscapes.   

Change is inevitable and we have flourished for almost four decades by maintaining our commitment to 
independence and client service. We have stayed relevant to our clients by consistently listening to their 
requests and expectations. And we continue to reinvest in our people and systems to ensure we are a trusted 
partner for years to come. We thank you for your trust in Marquette.

Sincerely,

INDEPENDENT INVESTMENT CONSULTING

Marquette is an independent investment advisor registered under the Investment Advisers Act of 1940, as amended. Registration does not imply a certain level of skill 
or training. More information about Marquette including our investment strategies, fees, and objectives can be found in our ADV Part 2, which is available upon request 
and on our website.
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Client statistics as of September 30, 2024. The client retention rate is calculated as the average annual retention rate over the last 10 years.

23 CFA® Charterholders
24 Master’s degrees
15 CAIA
4 CPA
3 CFP®

2 DACFP 
2 RPA

1 CIMA®

1 CIPM
1 FSA, EA, MAAA, FCA
1 Ph.D.
1 J.D.
1 AIF®

1 FDP

Marquette employees have a wide range of experience, credentials, and expertise and these unique experiences and perspectives help us 
navigate the investment landscape.


